
REMEMBER HER NAME
BY DAN SLATER AND AMY WU

Growing up in Conneaut in 
eastern Ohio, Karen Tuleta 
was a straight-A math stu-
dent. “I just had a strong 
aptitude for numbers,” she 
says. These days, Tuleta, 
47, is putting that skill to 
use for Morgenthaler Part-
ners, a midmarket buyout 
and venture capital shop in 
Cleveland, where she was 
just promoted to partner in 
its capital markets group. 

Previously director of 
finance for Morgenthaler, 
Tuleta is the only female partner on the firm’s 11-member 
buyout team. “At events, everyone will remember my name 
because there’s so few women in the industry, but I have 
to remember all of their names,” she says. “I have a great 
memory.” She joined Morgenthaler in 1995 after nine years 
managing money for wealthy investors at Carnegie Capital 
Asset Management Co. in Cleveland and three years as a 
paralegal at Boston law firm Hale and Dorr LLP.

At Morgenthaler, which has $2.5 billion under man-
agement, she has earned the nickname “the Closer” for 
the work she has done to structure, finance and close the 
firm’s deals. She is also credited with designing and launch-
ing a software program that helps the buyout team select 
the best lenders for their deals by tracking the transactions 
various lenders have done. Tuleta says she got her first taste 
of private equity from her father, who was an engineer at 
Crawford Container Co., a manufacturing company in Con-
neaut. “My dad used to take me to the manufacturing floor 
of his company, show me this and that,” Tuleta recalls. “As 
a girl, I enjoyed watching people make things. He would tell 
me about his responsibilities and how the numbers worked. 
I thought that would be a lot of fun, to own a business or buy 
businesses someday.”
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